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Specimen

Commercial Conversations

At a Faney Goods Store
i P ZRE

Customer Good morn- (HF &) B ZARMA
ing.! Have you any g P
straw hats?*

Shopman Certainly,? (¥ %) F 89,56 4.8

sir. These are all in iR R TR,
the latest style.?

C. (Customer) May I (%) 3k 77 Dl 3 & —
try this on?4 T F Y

*Will you show me some straw hats, please?
What straw hats have you?
Have you any straw hats to fit me?
Have you any straw hats of my size?
You might show me some straw hats, please.
! Good morning EREfERE, WREATHRLREIE
MR ORE. 2 ENWNERZE B CHR” & T
Z&. 3 latest style &35, * iry on==to put on in
order to test the fit A&k,
(a)



2 COMMERCIAL CONVERSATIONS (a)

S. (Shopman) To be
sure.! Here’s? a glass,
Sir.

€. I'm afraid® thisisa
bit* too large.

S. Perhaps this one
will fit you, sir.

C. (Laughing) No, this
is too small.

S. Then what about
this,5 sir? This seems
just about the thing.®

C. Yes,
more about it.7 How
muich?® is this?

8. One dollar, fifty.
It’s well worth the
price.?

that seems

(B)aBRTHUEE
H & T 8,5k 4.

EBwEMEESE
X T — B

B)HFiE —FEm
MP"'EE,%&.

(& %) K,ETEJL;*:
MT

(%)%‘B@
Se 2R
W 7.

(&) E®, 8 EH Y
B EC.E E 4T B
15 &8¢

B —TEA.ER
1R 3K 18 38 B H &
i,

HE K,
H {1 =p

i uf

1 to be sure=certainly EH4R.
&. 8 I'mafraid=I am afraid $&ZiH.
#. 5 what about this ETHES.
=almost a suitable thing {UJFEEZ 5.
it=more suited to what I want H4REIFEE.
much T (REBHEZE).

price {EFRULH.

2 here’s=here is B[
4 g bit=a little
¢ just about the thing
7 more about
8 how
9 it’s (it is) well worth the



(A) COMMERCIAL CONVERSATIONS 3

C. Allright; youmight (&)R FHR R BHER
put this by! for me. {8 38 TH 3 £ — 2.
What do you want ¢ BB & B TH

for? that Panama hat, BEEERRE
% 1 &

over there?
S. Nine dollars, sir. (®) Ju 7T 8,% 4.
C. That seems terribly (%) B # & #9 — &
dear for a hat like B EEs U
that.* ' XKET.

S. I can show you (m)#kw DR RE
some cheaper Pana- s E RN EE
mas, sir. How about EBiELAEEHHE
these? B

*That is fearfully high.
That is awfully dear.
That is an absurd price.
That is an enormously big price.
So dear as that?
That seems very high.
1 put by=to set aside Jkf=—i#. 2 what do you
want for.. . GER. . PIEWA ().



4 COMMERCIAL CONVERSATIONS (a)

C. Oh, I wouldn’t be
seen! wearing any-
thing like that. Never

What ties
have you?

S. We've a splendid

line? over here, sir;

mind.2

just in.#
C. I suppose the col-
ours are fast?*3

S. All guaranted, sir.

C. What about prices?

S. Seveﬁty cents each,
sir; or eight dollars
the dozen.

EBREFER A
RE BB
.5 5E 1B R
R M A 2 4
o

(B) 3% M A 18 28
5 A2, 1B 3 R,
(E)EmE A
W A pE?

(B) 2% £ a8 M,
5% 4E.

(%) 18 &8 5 &2
(B) £ 1 b 4,5k 48,
% E A\ & — IT.

*] suppose they will stand washing?
T suppose the colours will bear washing ?

1 T wouldn’t (would not) be seen...KTEBAR...,

ETEsR. - 28
&E: Z;,“K‘f'é;.

2 never mind=do not regard it ZR:%
3 line=a class of goods —#HE .
in—just arrived ¥, Flt (H5K).

% just

5 ¥A, BLpEIR colour



{a) COMMERCIAL CONVERSATIONS 5

¢. Well, I'll take! three
Now,2?

what undershirts have

for a 1trial2

you?

S. Anything here to
suit you,* sir?

€. Are these Chinese
made?

S. These are foreign-
made, over here,5 sir.

€. Thanks, I'd sooner®
have foreign, if you
have them. But these
seem rather coarse.
Have you nothing
finer?

8. These are the finest
we have on hand/’
Sir.

FE)VHFEBRE=5&
RBEMEME
11 JE &2

(% =% R

A E fﬁ‘,% 2
(@E%¢mg@
Y JEE?

(B) & & 4 & 1,
-
(%) o 3,1 2% 4m
H & : B I R
B fg, R 8 mr
&fﬁ%T%W
B A S EEm
¥ 1Yy B2
(B)E 2 ®MBE
FTHEOHES
T, % 4.

1 take=buy ¥.

2 fora trial —5t. 3 now —, ZEHLER

B, EBEEe, FBANIE TR, BausskEsE. ¢ anything

here to suit you?=

would rather.

ISR, ..

can you find anything among these to
suit you? (here==among these)
5 over here A4 Hr[F] 2Rk .
7 on hand—in stock#i 4, % F14.

EReitith BEQEEP-

6 1'd (I would) sooner. . .~=I



6 COMMERCIAL CONVERSATIONS

C. They don’t look as
ifl they would wear
very well,

S. They're warranted
by the makers to
outwear? any on the
market at the same
price.

C. What are you ask-
ing for these?

S. Three ﬁfty, Sir.

C. What! Three fifty?
Why,® L can get a
shirt like this any-
where in town for
three dollars.

S. Nothiﬁg‘ near the

same for quality, sir.

(ay

B EEFEEEF
B 7~ 8 .

AR S
A e 4,8 Tk
[ 8% 15 1E w, %6 2
2 5 F 8,

(&) 1R 22 1 B 15 480

() = TH MA,% 4.
() 4F BI= T H A2
T DEAILEE
EAESBFER
— W R A,
ME=ZEHE T,
(BBEHHES
ST,k A

1 as if {fJF.
=m.
—fBREZ B

2 outwear=to wear or last longer #% 5

3 Jhjgz “why” —FIE L3 “what,” FIEBGER



(A) COMMERCIAL CONVERSATIONS

€. Oh yes, indeed I
can. I'll give you

three dollars, and
nothing more.

S. 1 couldn’t think of

The most I
can do? is to knock
off? ten cents.*

€. Three dollars or
nothing. Take it or

leave it.

it,! sir.

I'm not
especially wanting
shirts to-day.

S. Suppose we split
the difference,* and
make it three twenty-
five? 1 really can’t
let it go for less.’

~

E xR B
% HER= BT
7 B 15 Jn T.

() T T R B 3B
¥ g5 HmE—
59,5 & 5 # 3.

(E)VE®E = x,x
ERRBT,EES X
7.

(%) & M@ T Ir &,
EHEE=STH
A H 4 Y W
Lk EREARES
T.

*Three forty is the least I can take.
I will not sell it for less than three forty.

I T couldn’t (could not) think of it gk AefEntAa,

ENFRERT LU
3 knock off #3:.
difference k.
price DIIEA2 W H.

2 the most I can do ki yaEd B,
4+ split the difference=to divide the
5 let it go for less=sell it for a lower



8 COMMERCIAL CONVERSATIONS (a)

C. Very well. Now (%)1R &5 &£ 5% 48
pack up all these EHEFRFEER A
things for me; and A g, 3k B85 R
please see that! you B — {8 55 B
make a neat parcel of BEL T E TE
them for me to carry 5 I

th h the street.
OUER e ST m) R 4Rk A R

S. Verygood, sir. No- R EN R T
thing else? to-day? JBE P

C. No, nothing else () A o 5141 R
to-day, thanks. I 98 T8 R
suppose it’l be all % W 5% 3 A IR &8

= h B,
. ik
to-morrgw? D

S. At your conven- (;@g) 58 1R W 5% 2,
ience, sir. Thank o R,

right, if I pay you

you.
C. Well, good momn- (%) %, 1 & 5.
ing.

8. Good morning, sir, %) H & 28,% 4,5
and thank you. @ R

! see that. ..=take care that. . . /... 2 nothing
else pLo-Efibdy, SLEREDRIRE S RMMZHE.



(a) COMMERCIAL CONVERSATIONS 9

Another Customer
5 — B % %S

Young Lady Customer
You might show me
some bonnets, please.
What have you in the
way of! new shapes?

Shopman We can show
you a fine line,? fresh
in? yesterday, miss.

Y. L. (Young Lady
Customer) Thanks; I
want something in
the latest style.*

S. How do you like
this white bonnet,
miss? I should think
it’s just the thing5
for you.

(4 4 % I &) 7 1K
& TH AW R
B R A L AT B
9 R B HE?

(% 1) % 1M T DL R
RE — M B R
We 5K 5 3 19, % .

(% %) o 8,8 B &
T

B LREEHE
H Y & i§ 7 a2
THBRERBAR
& .

1 in the way of=in respect of BE#%.
3 fresh in==just arrived %k, #FH.
% in the latest style &fF=R.

of goods —ZH 4.

right thing #4244.

2 line==a class

5 just the thing=just the



0 COMMERCIAL CONVERSATIONS (a}

Y. L. No; it’s pretty,
no doubt.! But I'm
afraid it’s not my
style.2

S. Really,? miss, what
do you find wrong
with it?*

Y. L. The crown is not
deep enough; there’s
not enough room for*
my hair.

S. Well,® miss, here’s
something of the same
sort, with a deeper

CIOWIL.

(& %) 7 28,38 15 e

P KRR
BT E R
A

() %+, 1k B 4 41
i 3 B

(&) BHEHEKR,
7 8 3R &y Bl 2.

() =&, % 1 0k 82
B EREMGEE
HHEET.

*What faults do you find in it?

Why don’t you like it?

1 no doubt 43¢, ¥4k 2 not my style SpIer2z &
3 really ABHRZE, KERE, FTRE-BERERFY
&, WA, ¢ there’s...room for HEfEEER I
EME. .., BUTRRS. - (room A&, ). & well -,



()

Y. L. Yes, that’s bet-

S.

ter, certainly; but
still, I'd like to see
what else you have.
I can show you
some lovely straw
hats, miss. Here’s a
beauty,! trimmed
with chiffon and

TOSES.

Y.L. Yes,and a splen-

P‘)

did fit, too. What do
vou want for this?*
Well, miss, as the
season is already
rather advanced,2 I'll
let you have it for
six dollars, fifty. It’s

a sacrifice, really.

COMMERCIAL CONVERSATIONS Ix

(k%) 2 m,E B &

=M T A K
B ERRDS
Bi v 8] B,

(B) kL ®&T &

REWFAEE
WmIREEESR —
TH £ B 0,8 %
HEHEYmE s
it W,

(& %) & W, B |1

Be, R EH 50882

B AxLEEESR

o5 3 0 T, % Bt
1R K< T R,
AR — AR
i 45,5 P 4 P
R

*For what will you let me have this?
THow much are you asking for it?

1 a beauty=a beautiful thing 3&f%.

advanced B =B

2 the season is



12 COMMERCIAL CONVERSATIONS (a)

Y. L. DI’m afraid I had
better! not come to
your shop too often,
if you are going to
make such sacrifices
for me.

you.
S. No, really, miss;

I might ruin

you're getting a bar-
gain.2

Y. L. * Weli; T'll take
this straw hat. Now,
what silk stockings
have you?

S. Can you find any-
thing here to suit you,
miss?

Y. L. What about the
colours? I suppose
they’re quite fast?

S. TI'll guarantee the
colours, miss.

(k&) & BAEE R
BERMBERR
HEEREREE
RJE B 2R i 5,30
EEBT RS
TE.

B A RAXLRE
ERBTHERET.

(k&R T HHEE
T 38 TH B 8B, 1%
P45 8% £+ J # #?

BREISEH A
ER ;g

(ZEExHEHGE
B BEEEHE
& E | AP

B)sxgEa®kd
U & e & 4.

! had better... .55, ..

2 get a bargain {§{EH.



(a) COMMERCIAL CONVERSATIONS 13

Y.L, We11,~ I'll take a
How
much is that alto-

pair of these.

gether?*

S. One straw hat at
six fifty, and one pair
of silk stockings at
one ninety, altogether
eight forty, miss.

Y. L. O what a lovely

handbag thatis! You

might let me have a
look at it, please.

8. I'm very sorry,!
miss, that was sold
only a few minutes
ago.

Y.L. Have you
nothing else of the
same kind?

ZE)ERER €,
E—-EBRES D
287

(B)—EHXBREA
T h A, —
= — JL JLff, % 3k
= AT M, &+

KRR EFEZL
JE O R IR

F— T+
() # 9% & |, % L,

ETF O WN &
& i, B R B dn A
A T.

(& &) B 38 & 52 m,
RESAEEREA
T e

*How much is to be paid in all?
How much have I to pay you?

1 I am very sorry & S RMAR, LEEATERZE.



14 COMMERCIAL CONVERSATIONS (a)

S. I'm afraid not, for
the moment,! miss.
There’s been a rush?
for these this season,
and we’re completely
cleared out.? We
might be able to get
some down from* our
Soochow branch, if
you care to order®
one.

Y. L. * Yes, you might,
please, if it’s not too
much trouble.

8. No trouble, miss;
happy ‘to serve you.
Will one be enough?

Y. L. Oh, quite enough,
thanks.

S. Verygoeod, miss; I'll
write for it straight
away.®

(%ﬁﬁ 2l
HEE2EEBMT &
TE—-FTEEF
FE ¢ B AR IR
MEZT2ERT,
5 & R B2 —
2, % M DLk
MEZIEERS®

3 B E 2k,

(K EBE)ROGME AR
MREBBHEREFERE
B HrE.

(B) &~ % #=5,% LR
R 4 B R f,—
EMG T E?
(& &) KR T8
.

() 1] ¥, % +,%% 3%
8 E E &

1 for the moment 37.F|.

oH.. R SR

2 arush==a strong run or eager
demand for some comimodity 7 6.
cleared out of stock My ¥ &k, B ik

6 siraight away=immediately 32 8).

4 cleared out=
4 to get down from



(a) COMMERCIAL CONVERSATIONS 15

Y.L When can I ex-
pect it?

S. Ishould think about
the day after tomor-
row, miss.

¥. L. Oh!
splendid.

S. Is there nothing
else I can show you
to-day, miss?*

Y. L. 1think that’s all
to-day, thanks. You
might pack these up
neatly for me, please.

8. Certainly, miss;
shall T send them
round! for you?

Y. L. No, never mind,
thanks;t I'll take

That’s

(& %) 4t B W e 7T
o B

(%) % 40 K 49 42
# K& +.

§
k)
b
2
—%\

G ®
=

N
Sy O
[gr=—

e g
S 5 E‘{:
e W
g ay

uu

wEE

Ny

S B a i

4 gh FR
4
%

A
=
2
2

FH
S

v

=

ﬁ
o e S

.
o
ivd I

i
¢ ¥

,.\
.
R

(& %)
2,3 W 2L H

*What else can I show you?

Is there anything else I can show you? .
tNo, you need not trouble, thanks.

No, don’t trouble, thanks.

No, don’t bother, thanks.

1 to send round & k.



16 COMMERCIAL CONVERSATIONS (A}

them with me. My EHEHLHPE R
father will be round B s Hb 26,5k B A

here to-morrow and
L =z )
he’ll settle up! with BRERIRED

yvou for what I've B iR, 8.
bought to-day. Good
day.?

S. Thanks, miss, good CAEE R XN
day.

At a Toilet Goods Shop
o BE m JE N Z Bk RS

Shopman Yes, sir>what (J§ B) 2k 4,8 T, R
can I do for you?* MEE A ERE?

&

*What is your pleasure?
How can I serve you?
What can I show you?
What shall I show you?
What do you wish to buy?
What would you like to see?
What do you wish to see?
What may I have the pleasure of getting
for you?
1 settle np=pay bill ffiE. 2 good day ERAEHM
1, BE SERREENMNZERARE. 2 Yes, sir, iWHEER
HELRAEz Y



(A) COMMERCIAL CONVERSATIONS 17

Customer I want some

(B &) ZEEREK,

usual lines.?

C. (Customer) To tell
the truth,® I want it
foralady. What can

scent,! please; some- EE LA
thing for the hand-
kerchief.

S. (Shopman) Yes, sir; ( E) 7 a5 | & F
you'll find quite a big ERBEMELE
selection in this case. o B %K BT F K,
Here are rose, musk, B R B kLR
cashmere bouquet, N
violet, etc., in all the E%T FOKE DR

B, ED 2 15 68,

(%) % 8% — 7 B %

MEEEERT
R e N R U

you recommend ? ¥ B — i 5
S. Well, ofc ourse,sir, (B)Z HRAEEB &
that depends very )

. A B % 3 T 2.5

much on* individual
taste. White rose and

KA MBERE

*Which can you recommend as-the best for
smell ?

1 ®&/k, W perfume, extract, toilet water &
2 in all the usual lines fEARE. 3 To tell the truth
f2. % depend on 4. . . G E.



18 COMMERCIAL CONVERSATIONS (a)

cashmere bouquet are
both very popular!
with the ladies just
now.

C. What are these the
bottle?

S. This size, sir. One
dollar the bottle.

C. I'll take two bottles
of the white rose and
four: of the miniature
size extracts.?

S. We only sell the
miniatures in sets® of
five assorted* bottles
to the box, sir.

C. Very well; I'll take
a box. W'l.lat toilet
soaps have you?

S. Do you prefer scent-
ed or unscented, sir?

BEIAASLT &
E Hm.

(&) E % 88— e

Z= — JL.

() EER B BB
FRZKREE E
e AN o 3
5.
(DM F
KE D E -
¥ R
#8 R 5 — S
(%) BF 2% fm ok 3% 4E
BE -8B ME
e i ®E
BREFTWRR
2 R E N,k 40

(B) 58 B X MK+,
iy

1 @ fT—BE. 2 miniature size extracts JMMEFRkE.

5.t BB



(4) COMMERCIAL CONVERSATIONS 19

C. Really! I don’t (%&)iK E HWE &5
mind? much so long A F R H AR
as? it is good.

S. Here is something ()& — L RH

I think you'd* like, & B,HKBR—E
sir, scented with vio- hOE e A B
lets; a capital® soap = B e B L RS
for the skin.* .

C. VYes, it seemsanice (%) & W,F L £ IR
soap. Illtryacakes .3 HE — 3L
What are those boxes B AL ET

in the window?7

S. Those are what (g8) %5 {8 & ol &

we call our “Trial B4R L
Boxes”.8 Each box A T

contains four small &k 1 AR,

*This soap is scented with violets; and is very
beneficial for the skin.

1 GRS EERE. 2 don’t mind AWR. 3 so
long as k8. ¢ you'd like==you would like EXE..., B
HESEEES subjunctive mood, EHIWAIEREE, FRBIWE
BHE. ©BF. S —W. 7 OEMETIEGZE. ©  Trial
Boxes” A&2ZBARAE, RERS, RHBEEERE R
BRGRSHEs, B LI B mRa.



20 COMMERCIAL CONVERSATIONS (a)

bottles of toilet wa- By b R B
ters! and two trial B,
size? cakes of deli-

cately perfumed toilet
soap.

C. Are the contents® (&) & F+ E B W
of each box the same, 75, R /’13: H IR,
ormixed? How much E R T] H'JPE
for a box? % b

S. We have both. (E_) % 1 W fi?ﬂi A,
They run* from eighty 18 16 J\ 4 2 FE.iE
cents up, sir. This BB MR W,
s quite & POpular gy g gy pl
hundreds® this past? EEMATHRE
few months. You T8 R TR
should try a box, sir. — & H H.

C. Well, let me have ('g) Tk e — B

one box of assorted.
BEMHBZERDM

line® We’ve sold

Now, have you any

1 toilet waters fEFE7k, BEdisk&Es. 2 trial size /NBE, FF
DBARER. *&PRz4. * EEBTA%E. 5 popular
line 3fTHh. 6 £ 7 this past=just gone by HiE2

. .70 this past few months ;82 ¥ B #i.



(a)

really good medicated
soap?

S. Yes, sir; certainly;
which kind do you
prefer?

C. You might show
me some ichthyol?
soap, if you have any
in stock? of a really
good make.?

S. This is a superfine?
ichthyol soap, sir,
guaranteed® to con-
tain no injurious col-
ouring matter, and
not to discolour the
towels. Fifty cents
the cake, sir; a splen-

did soap at the price.

COMMERCIAL CONVERSATIONS 21

AT FE B %
B P

(B) A #1H W,% &,

R =3 — &

(B)R T &% MBIG

T REEARE
BEAMRMEER
A E EMF K

(B)E —-EEFE

BREEREEEE
B BB 3 MR
R & F L E AR
HmeEsEtes
A8 L, E R

7 E.

tc%w.n

DA R 2 B, fhRRERTE
5 MR

* Hisk.

P ER OB



22 COMMERCIAL CONVERSATIONS (4)

C. Well, T'll take one
cake of this, and two
of these envolopes of
sachet powder.!

S. Thank you, sir;
anything else?

C. Do you keep ladies’
comb ornaments?2
Some thing really
attractive® if you
have it.

S. To be sure, sir. We
have just got in some
really charming*
lines® from America.
You can hardly® fail
to find something to
please. you among
them.

C. Are these all in the
latest fashion??

(B)FmEER —
38,75 290 6%
& Hr — 45,

(B) £ & %k 4,8 %
7 B K G R
&) RIME & T8

A AR B 5% B i R
R RSB,

(B) & w4
MEa—5EH
BABHBREBEMRT
BE & RS H
E MR .

EEEENER
AE W 17 0 E?

7 R

1
8 FhE.

BEEED 2 SR

3| R CEE



(a) COMMERCIAL CONVERSATIONS 23

8. Certainly, sir; the
latest thing out! in
ladies’ combs.

€. How do prices run??

S. From one to six
dollars each, sir.
You'll find our prices
really lower than
those of other local®
stores.

C. Which are the dear-
er, those on top, or
those at the bottom?*

S. The top ones are
the dearer, on ac-
count of® the rich de-
coration.®

C. What about those

over there?

(B) &,k &% &
e A B op £ B K
.

(%) 1R 8% /5 B

(B) mes — xn ik,
B N o Jk, 5k A3k
9y {8,107 A 5l
Bl 2R iy % 4 32
c.

(%) 3B — 8 & &8
LBy WERE
T & Ay

(B) k& & & H
BAHMEREMIE

(%) £ & B'J BER?

1 jatest thing out B2 K 5.
5 on account of F 5.

eI, S A& ¢ TH.

2 How do pricesrun?
8 GLff.



24 COMMERCIAL CONVERSATIONS' (a)

S. They're very good (B) %4 g & #F #3,{8
in their way! too, sir;
but they’re out of RE4FETT.

fashion? now.

C. (Laughing) To tell (% %)% % 5,3 %
the truth, I don’t R4 T R B,

know t’other from
which? where ladies’ wiE 2 E M E,
combs are concern- HESRBR T
ed;* I'm afraid I
must look to you® to %F.
advisé me.

S. If you ask my ad- (B)I B R EK,EF
vice, sir, I should say 3
that* this is just the 8 — 2l A
thing that would take T FHLET.
a lady’s fancy.®

*If you will permit me the liberty, sir, I would
strongly recommend this one.

1 in their way EBMRTE, FENEZE Mo
They're very well in their way; but don’t you think they
are rather thin for winter wear? 2 out of fashion JBi:.
8 t’other from which=the other from which BI-ELIR{ELF,
FAEAREF. ¢ 583. ¢ look to you==depend on you ¥fR;
k. © to take one’s fancy=to please one E{ZHR A.
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C. Well, I'll take your
word fort it. T’ll take
two of these.

S. Thank you, sir; I
don’t think you’ll be
disappointed;? they're
splendid? value for
the price.

C. (Laughing) You seem
to know how to puff?

your own goods, any-

way.*
S. Nothing else, to-
day, sir? Nothing

in the way of tooth
powders or tooth-
brushes?

C. Ah yes! T'd like
to see some tooth-
brushes.

(&) #1858 R oy 2%,
BEWMEEET.
B #HKERET
W 4 45 Y 0, 3R T
R R R

EEVRABETR
MM AR EE,R
&E{Q\B{J%%WE.

B)E&E,4REE
BB 3= ESF
Iﬂﬁffﬁﬂ;@m“‘?

FxpEEe TE
& E % TR

*You are clever in praising your own goods.

1 take your word for REfE.

2 fafig. S BE. * @B
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8. Wehave bothChinese  (£) 3% M 1 & & 4f
and imported.! The A S

imported are rather
428w Ha B IR JL 7
dearer; but, of course, UL BE L fH G R

far more durable.?- i .

C. T'll take this one; (&) %% B & — 18,
it’s marked twenty- il i = N 1 =
five cents I see.

S. Yes, thank you, sir; ( 1) B
anything more today? H 4K

C. No, thanks. Ithink (%) K% 7,4 KK
that Is all to-day. oy g ome iR g
You might send these _ o
all round to my house, BREEA LR
please.* ok,

*Will you please send these things to my

house?

Would you mind sending these things to my
address?

Can you send them round for me?

Please send these things round as soon as
possible.

Will you send me these things in the course
of the day?

Oblige me by sending the whole to this
address.

PAHRR. 2 EBA
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. To besure, sir.. What
address,! please?
Here’s the address.
You might send the
account along with
Don’t
send them before six,

the parcel.?

as I shan’t be at home
till then.
S. Very good, sir.
Well, good day.
S. Good day, sir, and
thank you.

(B) #F BY,%6 4,41 B
i e

(%) R E B 4,
R
— [ R, X
W DL 3 B B
BT ® R R

(B) & a9,% 4.

(-l

(B) B &% 4,%
iR.

At a Grocery Store
ERERNZHRE

ustomer Good morn-

(o]

ing. I want some
biscuits,? please.
Shop Assistant Yes, sir;

what kind?

(B &) % 4,8 2%
8 E R B et 5.

(5 B) & 8% 4,71
g B 2 — e

Usgar 2 g, O B bisfkit g
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C. (Customer) You
might show me sam-
ples! of what? you
have.

S. A. (Shep Assistant)
Is there anything
among these to suit®
you, sir?

C. Are these foreign
made?

S. A. No, sir, they're
Chinese; but you’ll
find them every bit*
as good as the foreign
made ones.

€. Well, I'll try them
and see what they’re

E)HRTUERRE

)E%&@,F%ﬂ

] A& RS E JE?

BETEIEE
JEE ?

(B) R & m9,55 #8 &
0 &, {E £ R Ak
B B A, TR

— B % MW,

(&) 7 W,% B £

- _ %b = iRy
like5 You might let j_ SRR
me have two boxes, BRmRE &
Now, 'I want some REEEER®HE
Chefoo wine. 4% W) B9 8.

1 1. 2 woat=that which {ZELH {45 relative

pronoun, FDSEEEZHiAL antecedent ‘“the biscuits which

you have” (EFiH Z8E).
every respect £4%.

3 o, ¢+ every bit=in

5 ZRBARA.
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8. A. Yes, sir; will you
take the large bottles
or the small?

C. One dozen large
bottles, please.

8. A.
don’t want any lem-

I suppose you

onade or soda water,
sir?

€. Ah, yes! Half a
dozen bottles of each,
please.

S. A,
fresh butter, just in;!?
and some excellent

I’d like you
to taste them, sir.

€. Yes, that’s splendid
butter; you can put
me up? five pounds
of the butter and five
of the cheese.

I have some nice

cheese.

(B)REAEME
= /R B

(&) == & 8 o, R
&4 R .
(B) 1R ¥8 & A0 4T

&k BEARE?

(%)=, 8 A E
2 7.

(B) M HE T
% %i 8 i AL o 3L
B, I 1R 4T 00, 3N
R%E4E—E
(%) 36 2L R & 7w
SR TR EL
ith L1 4 1R T 65

1 just in H7E|, FNE.
parcel .

2 put pp==to pack up in a
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8. A. Thank you, sir.
Now, what about!
coffee? I have some
splendid mocha? fresh
ground this morning.

C. No, thanks. Idon’t
want any coffee just
NOW.

S. A. Or sugar, sir? I

+can show you some
splendid loaf sugar,?

just unpacked this

morning.
C. (Laughing) No,
thanks. Idon’t think

I want-anything more
to-day.* I think I've

(B) & & R, %6 4,
BEE R EHRIMA
85 T 3% 2 AY g Wk
ZHEEEMBES
R BE AR, R
W TR e g

(&) B w4 & =

BE,Z B K.

(B) %= RE e A
M A R s
BEEAKRE LS
¥ OB

(ERYRET,4 K
BEERBETHLHE
W TR AT R

*1 have already bought all I need to-day,
I think that is enough for to-day.

1 what about 5 84 ¥ F, &4t howabout. 2 Mocha

HREALG (Arabia) #E4, DIEMEWGE, 4.
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done very welll for
one day. When can
you send these round?
for me?

8. A. We can send
them round at once,
Sir.

€. Thanks. Iwish you
would.? T'1 settlet
for these now; how
much does the bill
come to?°

S. A. Ten fifty, sir.

€. Well, you might
take it out of this
eleven dollars.

S. A. Thank you, sir;
fifty cents change.®
Please look in7 again,
whenever you may be
passing.

HEEERAGZE
2?2

Bzt

S

(&) 3% & #F T,% B

R e, — 8 2k

B £ 58

(B) +TEAE k.
(%) & & + — %K

GiE: R o

(B) & # &, %6 4,8

ERHBAEASK
BB EE MR,
R ok E.

1 done very well 2.

2 send round ¥FF send tomy

house BEEFHK. 3 1 wish you would g I wish you would
send round atonce FeWPcEPRTTEHK. * EHE. 5 come
to—amount to 3tE. ¢ WPZE. 7T AR BE.
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C. Good morning.
S. A. Good morning,
sir, and thank you.

CARR -
(R) B &,% ¥ &K%

&,

Amnother Customer
BB E R

S. A. What can I do
for you this morning,
madam ?

Lady Have you any
really good black
tea,! that you can re-
commend ?Z

S. A. Certainly, ma-
dam, About what

Just look at
this, madam.

L. (Lady) Oh, that’s in
packets.®? Have you

-~ price?

none loose?

U5 B) R A4 RE
B fF B2

(& &) R 4 L &
B AL 2,8 T 9
3 — i JE?

(B) 4 o, AKX #9
B 5 b 48 RIS
— fit # 1} B B
(%) & & % f1 0, 0K
P98 A1 Wt B2

1 black tea Frk.

2 iR

3



()

S. A. 1have some, but

COMMERCIAI., CONVERSATIONS 33

(B)E & A m,ES

of cheaper price, ma- EREHERSY
dam; but you asked F O s R R B
for something I could
&0y & o,
recommend. = =
L. And you can't re- (%) 15 B& 9 B, R R

commend the cheaper
brands?!
S. A. Well, madam, we

keep them in stock?

R B

Bk ANEWHI2E
B EEEDDE®

because our custom-

=) hi2
ers call for them. MrErEER,
But really I think {H 3 &k H Xk
you'd do better to BREETNS
paythe slightly higher "

price, if you? want a

really good tea.*

*] always make it a point never to recomrnend
an inferior article, as I always feel that my repu-
tation is at stake.

1 phe, 2 keep in stock FEfE.
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L. Well, T'll take your
word forit.! I'll take
one pound packet to
try.

S. A. 1 think you’ll
pronounce it? as good
as any in town at the

Anything else

this morning, madam?

price.

L. Yes; I want some
good coffee.

S. A. Yes, madam.
How do you like this,
at ninety cents the
pound?

L. (Laughing) And do
you recommend this,
_too?

S. A. Yes, madam; I
think you’ll find it a
really good coffee at
the price.

(&) & /& & 2,3 i
B 0 RE, R — B¥
A kT
B)RMT,EY am
EERET LR
METHEERMN
f T R AR
EHREEELE

A un BE.
(B) #F o,k A\, E 18

= B L AHE A
iF?

(& %) R & R iF?

(B) 7 w2 B IR 58
B RERFHE
T.

1 T’ll take your word for it FRIFUCE; i &
2 you’ll. pronounce it=you will consider it JHFIRE. .-
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L. All right; I'll take
a pound of this. And
a- half-pound bottle
of mustard.!

S. A. We only keep
Brent’s mustard in
half-pound bottles,
madam.

L. I don’t know that
brand. T've always
used Perry’s before.

S. A. I think youll
find this as good as
any English mustard
on the market, ma-
dam.

L. Well, I'll take one
bottle of that. Now,
what condensed milk?
have you?

S. A. We keep all the
leading® brands, ma-
dam.

ER PR
7t K.

(B) &M ek
K A B B R
— F8.

(B)EHERFRA
RamERmEZE
Fl % 2% bR Ay,

(R)E @Mtk
B /& R 3 BIAE R,
RAEEHME L
T g% A.

E#HE—EKE T
R 115 B H A1 B IR
e

B4+ RBEsmm

x A.

3k

2 condensed milk 9.

8 XEn.
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L. Well, you can let
me have three tins of
“Eagle” brand.

S. A. Anything else,
madam?

L. 1 think that’s about
all I want to-day,
thanks. You might
pack these all up for
me.

8. A. Certainly, madam.
Shall we send them
round for you?

L. Yes, do, please.
They're too much for
me to carry.

S. A. Very good, mad-
am; we’ll send them
‘along at once, if you
are in a hurry! for
them.

L. I wish you would,
please. Good morn-
ing.

BHE=FEER
B,
EB)E=ahERE
R A?
EHBLSGRER
B T,% 8RR
¥ EREER A
.

(B) B Rk AN RE
3B R B 3

(B R W,ERER
3%k KB K,
oW RRE % T,
(8) & o 4 /5,5 A,
R
JE B, 8 R R D
7] B R & &

EVFRRREE,
He.

1 in a hurry=in urgent haste 4.
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(i1

S. A. Good morning, (B) E &,% A,#H
madam, and thank "

you.

2

Commerical Prospects
wmOoE KR W

A. T suppose you're () &k R 4 &, R B
not in the market!

just now for Java £ 2 KRR
iI’ldigO?. lI’ve a lot? EREIR A LE,
I'm willing to get

off my hands® at an EBENEER

exceptionally low
figure.4*¥ F.

B. I don’t want any (Z,) % B ¥ &~ E,
just now. There is e =
no demand’ for it at HE ER&EAH

present. .

*] want to sell it at the lowest price.
I wish to let it be sold cheaply.

1 in the market KE§. 2 a lot —#4%, BT 3 to
get off my hands=to find a sale for goods HH (BRSHHF)-
4 g, 5demand —SAMEE R, demand for. .. EEERR
oo o 2R, HEWE, WHREMN, no demand JE M
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A. The times are bad;!
nothing goes right
with me now-a-days.

B. The same with me;
I hope, however, that
the market will soon
improve.

A. The A Bank failed
yesterday.

B. How much do you
stand to lose??

A. T did not keep an
account® there, I am
ha.ppy4 to say.

A. Mr. Chang is driven
to the wall® in conse-

“-quence off the failure
of the bank.

()

(W) B W% W T 4R 3,
w4 BRAE—
% JIF 7.

(2) # # B8 #,18

RBETEAA
" A ¥ 5.

(FYHETHERE
T.
AR XXX
%P
CIESE ¥
Bk AETEE
% 5.

() IR B H B & &

17 B2 BT DL R R
5 5.

1 times are bad ifi=RA{E.
3 keep an account % 5.
to the wall—brought to extremities EEA g53%.
consequence of...[H...Z#.

lose B4,

2 stand to lose=liable to
43 5 driven
G in
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B. He is to be sympa-
thised with. Have
you heard the latest!
about Messrs...... &
Co.?*

A. No, what?

B. One of their prom-
issory mnotes? was
protested® this mom-
ing.

A. Indeed!* I can
hardly believe it.
Quite a surprise to
hear such a thing
about so big a firm.

B. Yes, it is; but if I
am correctly infrom-
ed, this is likely to
prove only the lifting
of the curtain.’

(Z) 46 1R v B, R &
IR EATEEN
8

() 7R 4 &, 4F JE 252
()4 KB L
BEDETH L
R T.

BEHE HA

mIBESRmEEXR
B— T REE
fb 38 B & W EM
= — 5 R
() &~ 85,2 W, R B
MR AN REFR
Ry, 5L Y TE,E F
5532 Ui B K —
i

*Did you hear anything about Messrs...& Co?
What did you know about Messrs. ..& Co?

1 the latest=the latest news ESEHH A
¢ indeed —FEMRAE, F—EER
5 lifting of the curtain B (SHHFEH).

notes #jzE. 3 JEAE.
3o

2 promissory
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A, But if it should
end in their total col-

(B) 1H 3% 47 45 % 53
2 5 BBk ok TR,
MEREES S
= R A M|,

lapse,! it will, I fear,
involve quite a num-
ber? of victims.?

B. Undoubtedly. And

once a panict starts,

(Z) & £ 4E 5 o4,
HRAERE—-ERE
o b oAb Rk BE, 7R

where it is going to ¥ B AR 5 AT

end. JEE i 2B RE,

it is difficult to foresee

A. It seems that there MR EPFTEF
is nothimg but® ill Pk 2 LEEE
news in the air,® just B, BBEET
now. I hope things T L b 58 18 o= 2R,
will soon clear up? a AABRBEHEHE—
bit.8 ¥ i 4F.

Is the demand for (z,) 3 £ @ K F 28

Chinese tea good in
Australia now?

B U H SR
B % JEC

lation FEE.

1 {otal collapse 52278,
number #F4.
but...§6H . . . (but=except k).
7 things will clear up==business prospect
8 g bit=a little #353.

S ZEE.

will grow bright 24K,

2 quite a number=a large

+ gk b7 RIE-

5 nothing
6 in the air=in circu-
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A. No, the demand for
this article has gone
down there of late.!

B. The silk trade has
been very active since
the beginning of last
month, and prices
have gradually risen.

A. Has the market
still an upward tend-
ency 22

B. Scarcely,® prices
are very steady just
NOW.

A. TForeign exchange
has fallen considera-
bly within the last
few days.

A. How was business
with you during last
month? ¥4

() 7 #8,3F 7€ 3B &
Wy 4L T 3% 0 G
BIK¥% T

()% £ B W&k
3 1R 7% 15 B, 1% 48
B RS R T

(BM)WHPHAB®
3, JE?

(z) ® R B3 £ W
7’| .
(F)EHR XD EH
4 B 5 B8 R F
&,

(MHREMABE
3% 8

*How are you getting on with your business?
Did you gain in business last month?

2 of late 4.

2 fgimy, wEEk.
probably, K82 (BREEFRE).

3 scarcely=mnot
% last month L H; RiA-.
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B. Pretty brisk, quite

an improvement on

(Z) b8 T 7% 8,12 W
#E A EREEE
the previous months. 2.

A. The silk martket is (B) T H I E £

overstocked,! and no HEEBAREE S
buyers; what’s the

money has grown$
acute owing to the
approach of the silk

season.”?

3,58 & B
cause?

B. I don’t know ex- (Z) %% & 7~ 7 g /8
actly, but they say? By - 4 E e R 38
the home market3 is ARBEIXRERN
terribly bad, owing E 5. £ Bk #
to* the unsettled state R E M B %R
of Europe. = R

A. The demand for® ()| & Hi #k L 1l

pilE R E B,
LEEIALSRE
ST,

. 1 overstock AR, KBS

2 they say=it is

said, fRAS, MBI (LR they ¢, BRREZ, WIHERZA)-
3 home market BR% 5. ¢ owing to=because of HE.
& demand for...HB. .. Z2EE. 6 has grown==has be-
come BjE. 7 silk season sk bl 2 B



(4) COMMERCIAL CONVERSATIONS 43

B. The note-issuing! (Z) B 61 17 8 17 ¥
capacity of the A ® A EE h, B R P
Bank has been re- B=RERAR
duced almost to nil;2 . .
and an excessive is- ERLM BRI
sue® beyond the legal IR 160 & 2 A W5 B
limit will soon be the T 3 T
result.

A. In all probability? () KXW FERA

the rate of interestS BREEET.
will, ere long,” rise.

A. Where are you go- () R 3] # & 3
ing?

B. To the Exchanged (Z)FB BB & B B
And you?? R UE?

1 note-issuing FEFTHH (note #4%&). 2 nil—mnothing 4%
i, dm4y. 3 excessive issue fRRIEEE (FRELEEE). * legal
limit 352840, 5 in all probability—most likely X%, &
4. 6 rate of interest FIZ (MIRE T2EF). 7 erelong
=before long FA. & ZEB, YBEEE IR stock exchange J&
BEBH. ° And you? BEMEE, BE CuKELT?”
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A. To your office. (B)F {17 E %, 3

'~ How’s the market!?
now?* ERHWWHEEERT?

B, Looking up? gene- (Z) k i 7 4 & 18
rally. B. Company 815 5.2 BB
is rather weak; though - .
pretty nearly every B 55,5 ik W 41,58

S 45 1 BB R 5 .

thing else is strong.
A+ What do you say ()R & A B &®1T
to® buying bank B GE T M

shares? 4

B. Do you mean C. (Z)REBEBR RN
Bank? ¢R 17 JBE?

A. Yes, just so,5 (B) &,E £.

B, A capital® idea, I (Z) % 3k & #E 2Kk,E
should say.? Will BEEEFBEER

*How is the business at present?
How are the commercial prospects in this
Tnonth?
tWhat is your opinion about buying silk?
How do you think as to buying such things?
1 How’s the market? ifisiiiifif. 2 looking up FiEf
B EHEE). 2 Whatdo you say to...; FHR... TR
. * B4y, 5 justso EER. 6 5iF. 7 Ishouldsay
Wi, BE "RRE” WRELCHFES, HagE.
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you put in! an order? HERER EIE
now? B OB Rk E?
A. Well, I'll go round () #F,3% = B R 17

to your office and get ELE-BHFE
a squint® at the quo- ’
EREBARRA

tation list* and see’
Will you be back at Bt T [E] B 47 | 2K
your office pretty JE?
soon?*

B. Oh yes, it won't (Z) & 80,F & §& 8
take long8 T1 get A B3k Bl 2k 1R

back very quick. M.
A. All right” dow't ()R 4,7 = 8 R
make me wait long. .
o
See you later;® good- ARBERRES
bye? 2.

*Will you return here immediately ?
Will you go back in an instant?

1 put in==to hand in zgjft. 2 EHE. 3 get a squint
=to cast a glance —#, B H—TF. * quotation list $3§ .
5 and see=and consider FEiHE. 6 it won’t (will not)
take long /BEETA. 7 allright BXXBHI2Z0HE B

B BRI R R zE. 8 see you later=I will
see you later £ H. © Good-bye J4pE9 2 O3S, N34
E23, B God be with ye 243, B LiFRIKLL.
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